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Market Update 

 
As predicted, actual closings of luxury homes picked up during 

the latter part of 2008.  Over $30 million dollars of luxury home 

sales closed during the last six months of the year, resulting in 

an above average year in terms of total dollar value of homes 

sold. 

On the supply side, approximately twelve freestanding homes 

are available to the international market place with an average 

list price of around $11 million dollars, 50% of which are 

situated in sought after waterfront locations. 

Although overall demand for homes at the very upper end of the 

residential market has softened we have several very motivated 

and qualified buyers looking to domicile in Bermuda; some of 

whom are actively carrying out their due diligence with respect 

to short listing their preferred properties.  Our market 

intelligence suggests approximately $10 million dollars of 

luxury property is scheduled to close during the first quarter of 

2009. 

Making predictions for 2009 at this juncture would be entirely 

unrealistic given the current evolving state of the global 

economic markets, however we are optimistic that Bermuda will 

remain an island of choice for international buyers. 

*Our definition of a luxury home: Estate homes with ARVôs exceeding $153,000 
 

International Marketing  

 
In December 2008 Marketing Director of Coldwell Banker 

Island Affiliates, Ms. Heather Goodman officially announced 

the partnership with the Coldwell Banker Island Affiliates 

group and Cooper Katz to expand its proactive media relation 

efforts for the Islandôs Group including Bermuda. 

óCooper Katz has developed a public relations program to 

support the expansion of the luxury home market within the 

Islands Group which includes enhancing and building 

awareness of Coldwell Banker Island Affiliates in the US and  

Canada ï generating immediate and short term media 

coverage as well as cultivating long term relationships with 

journalists most likely to cover real estate in the Caribbean, 

Bahamas and Bermuda.  Within the first six weeks of the 

relationship Cooper Katz has presented numerous 

opportunities to the Island Group with a number of exciting 

media opportunities, including the Associated Press, Craines 

Investment News, and Go-Air Trans in flight magazine.ô 

 

 

 

 

 

 

 

 

This enhancement with respect to brand awareness and 

marketing opportunities is in line with the strategic plan of 

Coldwell Banker Bermuda Realty which is to enhance 

marketing exposure of their Bermuda brand to the North 

American market place. 

$ 
Coldwell Banker Bermuda Realty. Each office is independently 

owned and operated. Coldwell Banker Bermuda Realty is a trade 

name of Bermuda Realty Company Limited and 100% Bermudian 

owned. 



Coldwell Banker Bermuda Realty, Atlantic House, 11 Par-la-Ville Road, Hamilton  Tel 441.292.1793 

www.bermudarealty.com 

Looking to purchase in Bermuda but not quite ready? 

...then this is your opportunity to view our current portfolio of  Vacation Homes available on 
our website www.bermudarealty.com   Whether it is for yourself, or to recommend to friends 
or business associates, we can offer you accommodation in some of the islandõs finest 
neighbourhoods. 

If you wish that you were here... 


